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NMOKPETAYU ANTUTAJTHE TPAHCO®OPMALIUIE Y MAPKETUHIY
BAHAKA

Amncrpakrt: [locnoBame OaHaka je MOJ KOHCTAHTHAM MNPHTHUCKOM 3a NOOOJbIIAKE KBATUTETA UCIIOPYYCHE YCIyTe Y3
HCTOBPEMEHO CMamemhe TPOUIKoBa. bp3n pas3Boj mH(MOpMAIMOHE TEXHOJIOTHjE, Y BPEMEHY TIe IPOMEHE CTBapajy
MIPOMEHE, YCIIOBJbaBa HEOIMXOAHOCT AWTHTAIHUAX TpaHChopManrja OaHKapCKOT TOCIOoBama. Jururannsanydja 3axTeBa
YKJbYUYHBaEbE OpraHn3aluja y Ipolec NPOMEHe U yCIOCTaBIbakhe HHOBaTUBHUX MAapKETHHT MOZENA Y YHjeM (QOKyCy ce
HaJla3u KIUjeHT Oanke. J[ururaiHa peBojylMja je 3ayBeK MPOMEHHJIA MYT pa3Boja OaHKApCKOI MyTOBama, HAYUH
KOMYHHIMpama ca KIHjeHTHMa, CTBAPAE IbUXOBUX OUYEKHBaha H OCTBAPEH:E 3aJJ0BOJBCTBA U JIOJATHOCTH.

[Ipenmer ucrpaxuBama paja je yka3uBame Ha HEONXOIHOCT JUIHTaIH3aluje OaHKapcKor IocoBama. M3 npeaMera
UCTPaXMBama MPOUCTUYC I[MJb HCTPAXWBAmka: 3HA4Ya] W yJIora IUIMTAHUX TpaHcopmaiyja y CaBpeMEHOM
0aHKapCKOM MAapKETHHIY W JUTHTAIHE 3pEJOCTH OaHaka. Y HUCTpaKHMBamy je KOpHUIINECHA METO/a aHaIHM3e Caapikaja
MICAHUX M ENEKTPOHCKUX ToJaraka. Pe3synTaTH MCTpakuBamba MOKasyjy cTaB (UHAHCHjCKUX HHCTUTYLHja mpeMa
TPeH/y JUTHTATHUX TpaHc(hopMaluja.

Kibyune peuyun: mururanHa TpanchopMaliyja, UTATAIHA 3pEIIOCT, MapKEeTHHT, OaHKa.

DIGITAL TRANSFORMATION PROMOTERS IN MARKETING
BANKS

Abstract: Operations of the banks are under constant pressure to improve the quality of the delivered services while
simultaneously reducing costs. The rapid development of information technology, at a time when change creates
change, requires the necessity of digital transformation of banking operations. Digitalization requires the involvement
of the entire organization in the process of change and the establishment of innovative marketing models in the focus
of the bank's client. The digital revolution has changed the way of banking travel forever, the way of communicating
with clients, creating their expectations and achieving satisfaction and loyalty.

The subject of work research points out the necessity to digitalize banking operations. From the subject of research,
the goal of the research emerges: the significance and role of digital transformation in modern banking marketing and
digital maturity of banks. The research used the method of analyzing the content of written and electronic data. The
results of the survey show the attitude of financial institutions according to the trend of digital transformation.

Key words: digital transformation, digital maturity, marketing, bank.



1. TPEHJ JUTATAJIU3ALINIE

Jururanuszanyja mocioBama y BpeMEHY Kala KIMjeHTH OaHKapCKHX yCIyra MMajy BellMKa OYeKHBama IpeACTaBba
jenaH oJ kJpy4HHUX (hakTopa yHanpelhema kBanureTa npyxeHe yciuyre . CpeIHOM J€BEIECETHX I'OJJMHA IPOLIIOT BeKa
MUILBEHE BEIIMKOT Opoja ayTopa je Omio na hie qururanHe TEXHOJOTH]Ee TOBECTH 10 PEBOIYIUje Y MApKETHHTY Koja hie
3ayBeK IPOMEHUTH HA4YMH Ha KOjH IOTPOIIAYM KyIyjy ¥ KOMyHUIMpajy ca komnanujama (Hoffman& Novak 1996;
Barwise & Hammond 1998; Hoffman 2000; Weitz 2002; gtavljanin 2017).

TpeHnoBM KOjU Cy YTHOAIM Ha TpaHchopManwjy (QHHAHCH]CKHX YCIyra Cy TIOpacT KOHKYpPEHIHje, pa3Boj
MH()OPMAIIMOHO-KOMYHHKAIIMOHUX TEXHOJIOTHja, UHOBALIMjEe yCiyra, Ipoleca U OpraHu3aiyje, Kao U riodanu3aimja
(1abuh, Bacusesuh, bapjakraposuh, Pakouesuh u Munomesuh, 2013, ctp. 6). Kao mo ce Buam, TpeHI0BH yKa3yjy
Ha TO Aa he ce mocnoBame HEM3OSKHO MMOMEpaTH OJl TPAAUIMOHAIHOI Ka JUruTanHoM. HapaBHO TexHosoruje cy
yTUIJIe U HA TO Jja Ce MOTPOLIaYl Memajy M JaHac Ce CBE BHIIE T'OBOPU O MMOBE3aHOM IOTPOIIAYY WJIM JTUTHUTATHOM
notpouiady. Komnanuje MHOTO yiaxy Kako O ce rmoBe3ajie ca TaKBUM IOTPOIIaYuMa, II0CTale arktiHuje U 0JrOBOpHUIIe
Ha ®HUXOBe mnorpebe. Jla OM TO OCTBapwiie OHE MOpajy Ja KOPUCTE IUTHUTAIHE TEXHOJIOTHje, Kako Ou ce
qurutanmiosaie. llrasmanun (2017) cmarpa &a cy ce ca 10jaBOM HOBHUX JUTHTAIHUX TEXHOJOTHja Y ITIPETXOIHO]
JICEHUj OTBOpWIJIE HOBE MOI'YhHOCTH KoOje MapKeTHHI MeHayepu Tpeba J1a MCKOPHCTE M KOMIIaHHWje JIOBEAY [0
nurutanHe TpaHcdopmanyje. Brinker i Meklen (2014) narnamanajy 1a je Be3a MapKeTHHra 1 BUCOKHX TEXHOJIOTH]a CBE
ny0sba ¥ HaBOZE Ja jé MapKETHHT ITOCTa0 jeJHa o1 (YHKIHja KOja je HajBUIIIe 3aBUCHA OJI TEXHOJIOTH]E.

2. IPUHIOUIIA, PAKTOPHU U ITIOKPETAYU JTUTUTAINZAINUIE Y
BAHKAPCTBY

JlurutamHa TEXHOJOTHja, EJNEKTPOHCKO M MOOWIIHO IIOCIIOBaEe, €JICKTPOHCKE 0a3e IMojaTaka W HWHTEpakldja ca
KIMjeHTHMa IIyTeM COLMjaJJHUX Mpeka, y ANHAMHYHOM OaHKapCKOM OKpYXEHY 10 MHUIbEHhY YelnHHKa Bonehux
0aHaka, Mpe/ICTaB/bajy KJbyY 3a MOCTU3amE J00pe TPKHUIIHE MO3HIINje, 00Jber 0OJHOCA Ca KIMjeTHMa, HUKUX TPOLIKOBA
HIOCJIOBaba, ¥ KPajih0] JIMHUjU OvyBame U 0J0pany npopuradminoct (AtKearney, Efma, 2014).

BaHKapCcKu CEKTOp JaHAIIBHUIE CE CyouaBa ca OpOjHHM HM3a30BHMA y IMOCJIOBaY, MOYCBIIN O/ HOBUX, arHJIHHUX U jOII
YBEK HEpEryJIMCaHUX Hurpaya KOjU HapyllaBajy IMOCIOBalke TpPAAMIMOHAIHUX OaHaka, ynopexo ce Oopehu ca
peryjaTMBOM Koja OTekaBa IpOIleC MHOBallMje M pa3Boja M CTpATerHjoM 3acHOBaHO] Ha mocrojehoj Tpamuuuju,
OIlepaTHBHO] MH(PACTPYKTypH W Ha4MHY pyKoBoljema KOju cripedaBa OaHKe Jla arpecuBHO pearyjy Ha YO4eHe
OIIACHOCTH, U TPHXBAaTamke N3a30Ba M0jaBe TUTHTAIHUX TEXHOJIOTHja U IIPOMEHA y oTpebama U NoHallamky KOPUCHUKA
(uHAHCHjCKMX yCIyra KOjH 3axTeBajy OaHKapcKo-QHHAHCHjCKY NOHYOY KoOja je Ipyradmja OJ YHHBEP3aJIHOT
0aHKapCKOT MOJIeNa, OTPAaHUYCHOT Ha MPOU3BOJIC U YCIyre TUCTPHOYHPaHe MPETEXKHO IyTeM 0aHKapCKUX eKCIO3UTYypa
(Kperuh u Temmuh, 2016).

Dopect u Poce (2015) y cBOM HCTpakuBamy UCTHYY [a je TUTHTANM3alMja TPEH, HACTA0 Kao IOCIeIUla JeI0Bamba
TpH 3Ha4ajHa akTopa:

= JlokWBJbaja Kyllalla - TEXMHa Ka OCTBapuBamy Beher cremeHa caTtucdakimje Kymana yOp3ana je mporec
qurutanusanyje. Kyny cBoje oaiyke y KyINOBHHU M IOTPOIIKBM JAOHOCE Ha OCHOBY TOra Koja KOMIIAHH)a
3a710BOJbaBa IBUXOBE MOTpeEOE;

*  Pa3Boj TeXHOJIOTH]jE - Pa3BOj AUTHTAIIHE HHPPACTPYKTYpe oMOryhuo je MHUIIMOHMMa KOPHCHHUKA IIUPOM CBETa
TIPUCTYII TEXHOJIOTHjH KOja 3Ha4ajHO MOXKE YHAIIPEIUTH CBAaKOIHEBHE aKTHBHOCTH;

*  EKOHOMCKE KOpPHCTH - JUTHTalIM3anrja yop3aBa pa3Boj €KOHOMHjE, OTBapamke HOBUX PaJHUX MECTa, YUITEIE Y
TpomkoBuMa, Behe obOume mpuxoma, um cimuHo. OOpama wHpopManuja je yOp3aHa, HUXOB KBAIUTET
mo0oJpIaH, a BpeMe odpajie je 3Ha4ajHO CMAmbCHO.

Jururanm3anuja ce y HOBHje BpeMe CBE BHIIE JOBOAW Yy Be3y ca OaHKapCKOM HHIYCTPHjOM, TAE Ce Ha I0jeIUHHM
IpUMepUMa CBETCKMX OaHaka [IOKa3aJo Ja MOXKe MMaTd 3HadajHOr e(eKTa Ha IIOCIOBHE pe3yJiTaTe OBHX
¢unancujckux uncrutyuuja (Jaruh u Mnuh, 2018).

Kpcruh u Temuh (2016) HaBoze Aa kajia je ped 0 yHYTpallwboj TpanchopMaiuju, 6aHke Tpeda ja pazMoTpe AUTUTaIHE
CTpaTeruje npema:

»  Kimjentuma: omoryhutu UM 00jeIMIbCHO BHUINEKaHATHO HCKycTBO (omnichannel experience) ca
MoryhHocTrMa u300pa, Kaja, riue u npeko kor ypehaja he xkomynunuparu ca 6ankom. [lyroBame kimjeHTa
(Customer journey) Tpeba 00e30eIUTH KIUjEHTY MEPCOHATM30BAHE YCIIyTe, OpP30 M jeJHOCTABHO KOpHIINCHE
Tporeca.

*  HaunHy mocioBama: €BOJIylija y JOMUHAHTHO TUTHTAIHE OpraHU3alyje ca AUTUTAIM30BaHUM IMPOLECHMa H
npouenypama, ajlaTiMa i OpraHH3allMOHOM KYJITYpPOM.

= Tlocrojehoj TexHONOTHjU: (rekcnOMIHa HWHPOPMAIOHA TEXHOJOTHja Koja oMmoryhaBa mporec IWUTHTAITHE
TpaHchopmarmje, Op30 EKCIEPUMEHTHCARKE U aTTUTHH Pa3Boj.



* [lpuxymwsamy, aHaau3u U KopUmhewy mojataka U3 MOCIOBaKka MyTeM IWTHTAIHUX KaHala KOMyHUKaunuje y
MIPOIIeCy JTOHOIIEHa MOCIOBHUX oTyka (eCRM).

IIpomMeHa mocioBHE OpHjeHTallje OaHKE U JOHONUICHE CTpATEerHje pa3Boja M NMPHMEHE JUTHTAIHUX TEXHOJIOTHja Y
MOCJIOBaky, 3aXTeBa aJIeKBAaTHO AHTa)KOBalkhe MEHAIMEHTa OaHKe y cIpoBohewmy crparterwje. Y LMIbY YCHEUIHOT
cripoBol)era AUrMTaiIHE TpaHchopMalyje, HEONXoAHa je MOJPIIKA MEHAMEHTa y NMPUMEHH TEeXHOJIOIIKMX HOBHUHA U
npeoOpakajy OpraHu3aloHe KyJIType.
MHore 0OaHKe MMajy IUTHTAIHY CTpaTerdjy, ajld Cce HE aHraxyjy AOBOJFHO Yy CBAaKOJHEBHO] MMIUIEMEHTAIMjH, U
pe3yiTaTH Hekako ocrajy npurymieHu. Ciuka 1. mokasyje aa mako MoCTOju (OKycHpaHOCT OaHke Ja 1mo0oJbIajy
KOPHCHHYKO HCKYCTBO (92%), oHEe MOpajy yJIOXKHUTH BHIIE Haropa Ja npesazul)y ren epuxacHocTr. Kako 6u nonyzanie
00Jpe KOPHCHHYKO HCKYCTBO, OaHKe Tpebajy ma Texe Aa KIMjeHT Oyle y IEeHTpY MaXme Iele OpraHu3almje.
Tpanchopmanuja Tpeda na Oyzae myToBame 3a OaHKe, a HEe HeHa Kpajia aectuanuja (Capgemini, Efma, 2018).
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Cnuka 1: Bogehu npuvHuunm 6aHke Koju ycmepaBajy Qurntany ctparterunjy
U3Bop: Capgemini, Efma, 2018.

Pesynrartn ucrpaxuBama World Retail Banking Report 2018 mokasyjy ma je mo KpuTepujymy BaXHOCTH Boaehwn
npuHOKN OaHaka yHampelhemwe moxkuBibaja kKymua (92%), satum uHOBHIHjEe (67%), yxpydnBame WT y mocinoBHy
crparernjy (54%). Ilo xpurepujymy edukacHOCTH pe3yiTaTH Cy Majlo Apyraduju, 3aKOHCKa perynarusa (62%) je Ha
IIPBOM MeECTy, 3aTHM HOKpeTame HMHoBauuja (52%), ma yHanpeheme mocnoBamwa (39%) u yHampeheme DoxuBIbaja
kynia (38%).

Jlanac kJIMjeHTH 04eKyjy 00Jbe MOTPOIIAvYKO UCKYCTBO, BHIIIE ITOTOAHOCTH, Op)Ke BpeMe 0AroBopa u Behy BpeaHOCT 3a
HBUXOB HOBAll, Bpiiehr KOHCTAHTH MPUTHCAK Ha OaHKe Ja ce Tpanchopmuiny. 3arto Huje usHeHahyjyhe mro je Behunn
Oanaka HajBehM IOKpeTay W NMPHOPUTET y TpaHchopmaluju 00Jbe KOPUCHUYKO MCKYCTBO 3a KiujeHTa (96%). Takobe,
pa3Boj HOBHUX mpom3Boaa (75%) U mMepe 3a cMameme TpoiikoBa (75%) mpeacraBibajy 3HaUajHE MOKpeTaye OaHKapCcKe
tpaHcdopmanuje (ciuka 2).
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Cnuka 2: lNokpeTtaum GaHkapcke TpaHcdopamumje
U3Bop: Capgemini, Efma, 2018.

ok Oanke Memajy cBOj (OKyc oI NMpoHM3BOAA Ka KIMjEHTY, KIHMjEeHTOBa OYEKHMBama HEMWJIOCPIHO pacty. JlaHac
KJIMjEHTH Tpa)ke YCIYTy Ha 3aXTEB U OYeKyjy ol OaHKe Ja MpEeABHUIE U 33J0BOJbE HHXOBE NOTpeOe ca npeuusHomhy u
eKCIIePTHU30M Y CBaKOj Tauykd Joaupa. ENyKOBaHWMjU W WCKYCHHjU y capammu ca OaHKOM, KIHMjeHTH cana
MPETIIOCTaBJbaj)y Ja OaHKa pasyMe BHXOBE HHIMBHIyaldHE MOTpede W Ja he WM MOHYIUTH NMPOW3BOAE HAa OCHOBY
JOTaJalIke capaame ca bankoM. M3 Tor pasmora 6aHka Mopa J1a HCIIOPYYH CYIEpHOPHY BPETHOCT Kako O 0be30emmna
carucakuujy M JOjalHOCT KiujeHTa. [locTaBiba ce MHUTambe KOjU Cy I'yOWIM HEKOHKypeHTHe OaHke? Y mepuoay
0aHKapCKOT MOCJIOBaba Ipe JUTHTANIN3alH]je, OHOCHO Mpe Kopuihema APYIITBEHUX Menja, He3aI0BOJbHH KIIMjEHT je
010 M3ry0JbeH KIIMjEeHT Kora je mpey3uMalia KOHKypeHIrja. MelyTum, y naHammeM BpeMeHy AUTUTATHUX TEXHOJIOTH]a
CUTyalija je MOTIYHO JApyrauvja. Y INUTamy jeé MHOIO OyOJbM W JaJIeKOCEKHUJU NpoOIJieM, HEro camo TyOJbeme
kinujeHara. Ca pactyhum orceroMm u MohuMa COIUjaTHUX MEIHja W OCTAIUX IUIaThOpMH, OaHKE CYy H3JI0KEHE jOII
BeheM MPUTHCKY, jep KYIIM 4YeCTO jaBHO 00jaBJbyjy CBOj€ MHUILBCHE, INTO MOXKE YTHIATH JIONIE Ha OpeHI U

penyTanmjy.
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Cnuka 3: ®akTopw Koju ycrnoBrbaBajy npomMmeHe y 6aHkapCTBy
U3Bop: Capgemini, Efma, 2018.

HUctpaxusame World Retail Banking Report 2018 nokasyje y kojoj mepu oapehenu (hakropu yTudy Ha MPOMEHE Y
OankapcTBy. Mako ce OaHKe yCHENIHO KOHCTAaHTHO OOpe ca CIMYHMM HM3a30BUMa Kao IITO Cy NPUTHCAK Ha Mapxy
(33%), MakpOeKOHOMCKO OKpykeme (25%) u 3akoncku mponucH (54%), HOBU (DaKTOpH Kao IITO CY OYCKHBAMA
kimjenara (71%), HoBu koHKypeHTH (29%) u pa3Boj TexHosoruje (50%), mocrajy MHOTO 3HauajHHUjU N3a30BH.

[Ipumena murutanae TpancopMalyje JOHOCH HU3 IpeHocTy OaHnu. [loasu 10 npoMeHe y HaulHy NpysKamba yciyra,
mpe cBera y Op3WHU, JOCTYITHOCTH M YINTETU BpEeMeHa, kao U noBehamy ouckuBama KiujeHata. banke o0jenumaBajy



KaHale 3a IUCTpUOyIH]y, yHanpel)yjy KOpUCHUYKO HCKYCTBO, CTaBJbajy (POKYC Ha EIEKTPOHCKO M MOOHIHO OaHKapCTBO
U aHaIM3Mpajy 0ase MojaTaka O KIMjEHTHMAa Ca ILMJbEM MCIIOpYKe AOJAaTHE BPEAHOCTH KIMjEeHTHMa M yIITele
TpowkoBa. KOHTHHYHpaHO ce paay Ha yHanpelewy KBaJuTeTa yciiyre, pa3Bojy HOBUX NEPCOHAM30BaHUX MPOU3BOJA U
yciyra, eayKaluju KIHjeHTa 0 KapaKTepUCTHKamMa OaHKapCKUX Mpou3Boja U mocBehuBamy Behe Maxme KIMjSHTY U
3a/I0BOJBCHHY HHETOBUX MOTPeda.

Kpeupame HOBHX BPEIHOCTH W IOCIOBHHX MOJeNa, y3 MOIYHHOCT Opske peopraHusanuje pecypca KOMIaHHUje, ca
LIJBEM 33/I0BOJbEHbA MOTPeda CBE 3aXTEBHUjUX MOTpOLIaya, oMoryhapa IUrHTaiHa eKOHOMH]a, MyTeM GopMuparma 0a3e
MOAaTaka O MOTPOLIaYnMa, mpalieleM BUXOBHX aKTHBHOCTH U MEPCOHANU3ALXjOM OJHOCA KOMIIAHH]je U MOTpOIIaya.
Tume puruTanHa €KOHOMHja Jaje HOBY IMUMEH3H]y IMOTPOIIaYiMa W CTaBjba KOMITAHHWjE Tpe] BEIWKH H3a30B -
MOTpOoIIay BUIE HHJjE ,,KPaJb™, OH IOCTaje ,, IUKTATOP " KOjU jeTHIM KIMKOM MHIIIA Ha CBOM padyHapy MOXe IMPEKHHYTH
CBakd onmHOC ca kommaHujom Ha Mpexu (Dopheruh, 2014). Excrmo3wja IUTHTANHUX TEXHONOTHja y TPOTEKIIO]
JICLICHUjU je CTBOPHWIIA ,,0CHAKEHE ' MOTpOLIade KOjU Cy CTPYYHM y yNnoTpeOHM TEXHOJOIIKMX ajarta u uHpopmaiuja,
TaKo J]a MOTY II03BaTH, W3jaCHUTH CE€ IITa XeJle M Kala jkele M JAOOMTH MCIOPY4YeHO Ha BpaTa IO HajHWXKO] LCHH
(Edelman and Marc Singer, 2015).

3. JUI'NTAJIHA 3PEJIOCT

HUctpaxuBame EY Financial Services -Global BankingOutlook 2018 y kome je yuectBoBaio 221 6anka u3 29 3emasba
EBporie, CeBepre Amepuke u A3suje, NoKaszyje Ja OaHKE TeXe BHCOKOM HHMBOY IUTHTalM3anuje, ca (GoxycoM Ha
yBOheme HHOBalMja 1 T000JbIIAY TIOCIIOBamka. Y UCTPaXHBamby cy OaHKe Aaje IPOLEHY CBOje MO3UIMje Y OJHOCY Ha
5 ¢aza qururTanHe 3penaocTu:
1. Be3 aknmje - 6e3 aKTUBHUX WHBECTHIIN]a;
2. Tlouerak - pa3MaTpame Kako JUTHTATHA TEXHOJIOTHja MOXKE J1a yTHYe Ha OU3HKC, KpeHpamke HHTEPHE MOPILKE
U pa3Boj NOCIIOBHE IPAKCE;
3. Tpamsuuuja - UCTpaXKMBamke IPUMEHE HOBUX TEXHOJOTHja M IIOYETaK AWTUTANN3alUje HEKUX eleMeHara
Ou3HuCA;
4. Ca3peBame - ontumusauuja ,,middle“n ,,back-office* npoueca kpo3 HOBE TEXHOJIOTHjE KA0 JI€0 KOXEPEHTHOT
JUTHTAIHOT TUIaHa UHBECTHLIH]E;
5. Jururtanuu nuaep - uHTerpucane ,,front”, , middle” u ,back-office” akTuBHOCTH MOIpKaHE MomanUMa KoOje
npoJiaze Kpo3 QyHKIMje U reorpad)cke JoKaiuje;
Pesynratu ucrpaxuBama 1nokasyjy na 19% OaHaka cMaTpa aa je IOCTHIJIa BUCOK CTETeH AUTHTAIIHE 3pesiocTH, a 62%
Ganaka ouekyjy aa he 6urn mururanno 3pene no 2020. roauHe.

62%

Cnuka 4: [lurntanHa 3penoct 6aHaka
U3Bop: Global BankingOutlook 2018

Heonxoaxo je moctuhu nery ¢asy ITUrdTanHe 3penocTH Kako Ou ce omoryhuo 3HauajHuju pacT. Y ucrpaxuBamy EY
Financial Services EMEIA, 12% 0anaka oudeKyjy pacT AUTHUTAIHHUX PUXOAa y HapenHux 12 meceuy, a 31% y HapenHe
3 rogune. CnuyHo Tome, 7% OaHaka ouekyje pacT npodura Buiie ox 9% y Hapeanux 12 meceuu, koju he y Hapensu 3
roguae poctuhin 23%. Mehytum, O0aHke U3 pa3aMUUTHX 3eMajba UMajy Pa3JIM4UTe CTaBOBE y Be3W pacra. EBporicke
OaHKe cy Mambe ONTHMHUCTHYHE U cMarpajy Ja he mobospliame GpUHAHCH]CKUX NpeOpMaHCH JOHETH UHUIMjaTHBE 32
edukacHocT, y3 Behy ayromarusauujy. banke y CeBepHOj AMepHIM Cy ONTHMHUCTHYHE W YJIAXKy y CTparerujy 3a
noBehame TPXKHUIIHOT yjela W IWTHTalIM3aldje Kako OM yHampenwie J0XuBibaj Kymua. Y Asuju u [lacuduky ce
CTpaTeruje pasiuKyjy. JamaHcke OaHKe TeXe HEOPTaHHCKHM CTpaTeTHjaMa pacTa Ha MPEKOMOPCKUM TPKHIITHMA.
Aycrapanmjcke OaHke cy (okycupaHe Ha jadame mo3mndje Ha nomahem Tpxkumrty. KuHecke OaHke ouekyjy nma he
BHUX0Ba HHPPACTPYKTYpa IyTeBa U TPrOBUHCKA MHUIIMjaTHBA ITOPKATH HUXOBE IUIAHOBE pacTa.



Hcrpaxyjyhu TpeHnoBe y GaHKapCKOM IIOCIOBakbY U YKJbYUHBAYy AUTUTAIHHX TEXHOJIOTHjA y IOCIOBHY CTpaTeryjy,
EY Financial Services EMEIA je nomuta no pesynrata rae 85% cBeTckux 0aHaka HaBoJe AUTUTANHY TpaHChopManujy
Kao jelaH o]l HajBaXHHUjHUX IMOCIOBHUX npuoputera y 2018. rogunu. Moxe ce 3akiby4uTH JAa je Benuku Opoj OaHaka
Nperno3Hao 3Havaj npuwiarohaBarmba HOBHUM JUTHTAIHAM TPEHIOBHMA M YTHUIA)y OUTHTAIU3AIMje Y CBAKOM JEIy
MOCJIOBama, 3axTeBajylin HOBe CHOCOOHOCTH M yHampehuBame mocTojehinx 3Hama W BEIITHHA Ca IIMJBEM HCIIOPYKE
J0/IaTHE BPEAHOCTU U KBAJHUTETHHUjE yCIyTe.

Hema cymme 1a cMo y 700y Kaga ce TeXHOJIOTHje Pa3BHjajy BEJIUKOM OP3MHOM U CBAaKOJHEBHO MOMEPajy OYCKHBAHA
notpomaya (IlItaeibanun, 2017). CaBpeMeHe OuUruTaan3oBaHe OaHKE CTaBJbajy KIMjEeHTa y LEHTAap CBOT MOCIOBamba,
OpPHjeHTHUIIy CBOje TIOCIOBaEkE€ OKO MOTPOIIAYKUX CEeTMeHaTa, y3 ITOMOh WHOBAaTHBHHUX TEXHOJIOTHja HCTPAaXYjy
npedepeHnyje KirjeHaTa u TndepeHIrpajy ce ol KOHKypeHIIHje KpenpamaM IIepCOHaTN30BaHNX MMPON3BO/Ia U YCIyTa.
[penuoct kopumhema BEMMKIX KOJMYHHA N0aTaKa 3a peapuhame Oyayhnx TpeHIoBa U UCTIOpYKa HePCOHAM30BaHEe
yciIyra IpejcTaBJba jelaH O KJbYUHHX (haKTopa yCIISIIHOT II0CJIOBaba OaHKe.

MehyTumMm, nemaBa ce na mako OaHke Kpeupajy (iaekcuOuiHU mpoiiec mo0oJblIamka, HECBECHO 3all0CTaBe KJbYYHOT
akTepa: kimjera. Y KypOu Ja ce oMoryhu AMruTagHoO myTOBame KyIIla M TPaHC(OPMHUILE J0KUBIbA] Kymla, OaHke
npeBuzie MOTpede KIMjeHTa 3a JMYHOM KOMYHHUKAIIUjOM M CaBETOM KOJI KOMIUICKCHHJHX YCIyra WId y CHUTyallHju Kajaa
ce IojaBu HekW npodieM. [IpaBuiiHa paBHOTeXa 3aXxTeBa aHAIM3Y, ald Kajia Cy MHTEpaKIMje HOBE WJIM KOMIUIEKCHE,
JIMYHU KOHTAKT j€ jOII YBeK BakaH Au(epeHIMjaTop KOPUCHUYKE yciyre. be3 eKcrmiuuTHe Be3e U yKIby4YHBamba KyIla
HUjeqHa TpaHchopManuja HuKana Hehe outu notmyHo ucnpasaa (McKinsey & Company).

3AK/bYYAK

banka Koja kelM a OCBOjH KOHKYpPEHTHY NPEAHOCT HA JaHAIIKBEM JIHMHAMHYHOM M KOHKYPEHTHOM TPXKHUIITY MOpa
OWTH TPOAKTHBHO OpHjEeHTHCaHa Ka WHOBaIMjamMa. Y TOM KOHTEKCY NUTHTAlN3allfja MOCIOBamka U OKpETame O]
TpaIULMOHATHUX Ka WMHOBaTUBHUM MAapKeTHHI CTpaTerdjama Jaje MOryhHOCT OCTBapuBama OOJbEr IOCIOBHOT
pe3yiTaTa U KOHKYPEHTCKE MO3HIMje Ha TPXKUITY. HeomxoAHOCT mprMeHe HOBHX TEXHOJIOLIKHX pPellera BHUIIE HUje
ynuTHa, Beh ce mocramiba Kao CTaHZapl y MocioBamy OaHaka. JJururanusaiyja HOCIOBHUX aKTHBHOCTH j€ UMIIEPAaTHB
ycrexa Ha riobanHoM HuBOY. CTeleH MpUMEHe NUruTaiHe TpaHchopmaluje OaHKe W beHa JUTHMTalHA 3PEoCcT Y
BEJIMKO] MepH ojipelyje meHy TpxuiHy no3uiyjy. Ca IiubeM ocTBapemna 00Jb¢ TPIKUILIHE MO3UIH]e OaHKE MTOKYIIaBajy
Jla IPOMEHE CBOje MOCIOBHE MOJIENE M PUIIAroJie Ce MI00ATHOM JUTHTAITHOM TPEHLY.

Banke cy cBecHe 3Hauaja KOjU AWMTHUTAIM3alMja MMa 3a HHXOBO IIOCIOBAamkE, M JOII yBEK IIOCTOJH aMO3HTET Y
KOMILIETHO] WMHTETrpalyju JWUTUTAIHE TpaHc]opamiuje yHyTap CTpaTelIKMX IIOCIOBHHX cTpareruja. McrpaxuBama
MOKa3yjy la BENHKH Opoj OaHaka jOoIl HHje CIpPeMaH Ja Cce YXBaTH y KOIITAll Ca WHOBATUBHUM JWTHTATHUM
TexXHOJOTHjaMa. Henocrarak HIUruTamHe CTpaTerHje, HEJOBOJbHA IIOJpIIKA MEHalMeHTa OaHaka, HealeKBaTHA
OpraHM3aIoOHa KyJITypa Koja MOXe J1a TIpaTé Op3e TeXHOJIOIIKE MPOMEHE H HOBHHE CYy M3a30BHU ca KOjuMa ce cycpehy
Oanke U ca kojuma he ce GOpUTH y HAPEHOM MEPHOY.
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